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This information is general in nature and is not intended to be specific legal,
tax, or financial advice. Although Regions believes this information to be
accurate, it cannot ensure that it will remain up to date. Statements or
opinions of individuals referenced herein are their own—not Regions'.
Consult an appropriate professional concerning your specific situation and
irs.gov for current tax rules.

Regions uses Qualtrics® XM service to collect your feedback. Regions does
not own or operate the Qualtrics website. Please consult Qualtrics privacy
disclosures and security policies, as they may differ from those of Regions.

© 2022 Regions Bank. Regions, Regions Next Step, the Regions Next Step logo, and the Regions logo are registered trademarks of Regions Bank. The LifeGreen color is a trademark of Regions Bank.
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Investing involves risk, including loss of principal.

Investment strategies or classes of investment are not personal recommendations
for any particular investor or client and do not take into account the financial,
investment or other objectives or needs of and may not be suitable for any
particular investor or client. Material discussed should only be a considered
educational or a single factor in making their own investment decisions, while
taking into account the current market environment and their individual investment
goals. Diversification strategies do not ensure a profit and do not protect against
losses in declining markets. Past performance is no guarantee of future results.
Although Regions believes this information to be accurate as of the date written, it
cannot ensure that it will remain up to date. Statements of individuals are their
own—not Regions'. Consult an appropriate professional concerning your specific
situation. In providing this communication, Regions is not undertaking to provide
impartial investment advice or to give advice in a fiduciary capacity. References to a
company or security or links to third-party website do not imply endorsement or
recommendation. Some contributors to this presentation may have active positions
in securities or companies discussed.
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HOW TO GROW WEALTH

SAVE
WISELY

SAVE

coverTHE [ REGULARLY
$ BASICS
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REACHING YOUR WEALTH GOALS NEXT

®4
N 4 > SIGN UP FOR AN AUTOMATIC
SAVINGS PROGRAM

w
REVIEW YOUR COMPANY 401(K)
(IF OFFERED) AND CONSIDER OPTING IN

PREPAY AN ADDITIONAL AMOUNT OF
PRINCIPAL OWED ON YOUR MORTGAGE —

FIND AN UNNECESSARY EXPENSE AND
ELIMINATEIT

CLEAN UP CLUTTER BY SELLING / WEALTH
UNUSED ASSETS GOALS

REPAIR SOMETHING INSTEAD OF
REPLACINGIT

8 © 2022 Regions Bank.



SAVE TOWARD RETIREMENT

* Begin a path toward retirement * Make regular, automatic

* Investigate your employer contributions

sponsored retirement plan * Evaluate and adjust your plan

* Invest in a variety of plan assets annually
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THINGS TO CONSIDER

Decision Factors

1.
2.

How long do | have before
| need the money?

How do | feel about risk?
What about my spouse?

What interests me today?



 Setaside cash foremergency funds « Starta college savings plan
* Pay off loans * Acquire life or disability insurance

©2022 Regions Bank.



FINANCIAL LIFE STAGES

GROWING &
BUILDING

EARN
MONEY
* What are my kids learning about money management from me?
* Am | financially prepared to handle emergencies that may arise?

* How much time and money can | afford to give back to my community and to
help others?

« How much can | save for vacations and trips with extended family and friends?

12 © 2022 Regions Bank.



FINANCIAL LIFE STAGES

LOOKING
AHEAD

« Aim for balance
* Live for today

* Be thrifty

* Gocharitable

* Know your direction

13 © 2022 Regions Bank.



FINANCIAL LIFE STAGES

REDEFINE
YOUR LIFE

TRANSITION/
ENJOY

* Have a perfect credit score
* Pay off your mortgage

* Be debt-free

* Retireearly

e Become a millionaire

14 © 2022 Regions Bank.



How Do I Save to Become a Millionaire?

+ Millionaire Information L .
Millionaire Savings Summary
[
prrent 358 brears) o Planned Goal Purchasing Power
35 Savings Savings Savings
% 1,060,354 % 1,000,000 £ 1,649,581
Targer age @ You will be a millionaire by age 55 with $60,354 to spare!
But you will stilf need $589,226 mare to have a milfion in
55 current purchasing power.
warginst iz rsie € Saving to Become a Millionaire
28 %
- -
Rsre of inflation 0 »
B 1M
25 % 3
oM
Planned Goal 5avings A Million in
+ Savings Information Savings Current
Purchasing
Currant savings o Power
$ 50,000 B Planned Savings [ Goal Savings
@8 A Million in Current Purchasing Power
Monthily savings 0
$ | 5000 fintactix
Expecred rate of return o
3 06
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regions.com/beamillionaire
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SIGNS OF POTENTIAL INVESTMENT FRAUD e

RED FLAGS

If it sounds too good to be true, itis ¢ Pressure to send money right now
“Guaranteed returns” aren’t e Reciprocity

“But s/he seemed so trustworthy” ¢ Unscrupulous financial advisers
“Everyone is buying it” * Elderabuse

17  ©2022Regions Bank.
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End the conversation. Practice

saying “No.” Simply say, “I’'m sorry, I’'m not

interested. Thank you.” Let them know you’ll think

about it and get back to them. Have an exit strategy so you

can leave the conversation if the pressure rises. Turn the tables and
ask questions. Before you give out information about yourself, ask
and check. Talk to someone before investing. Be extremely skeptical
if the salesperson says, “Don’t tell anyone else about this special deal!”
A legitimate professional will not ask you to keep secrets. Even if
the seller and the investment are registered, discuss your decision
first with a family member, investment professional, lawyer or
accountant. Talke your name off solicitation lists.
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5 ESTATE
PLANNING TIP

THAT CAN HELP
YOU PLAN FOR
YOUR GOALS.




WHAT ARE MY OPTIONS?

« Simple gifts * Grantor retained annuity trusts

* Irrevocable life insurance trusts * Income tax payments

22 © 2022 Regions Bank.



REGIONS

what

ste

should |

&



A REGIONS
NEXT
STEP

ial life stages?

er of wealth?
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TOOLS AND RESOURCES Regions.com/NextStep

Courses

Budget
Templates

EXPLORE FOR MORE TIPS

Calculators

o !\\
T A

Family Budgeting
& Saving

Navigating
Homeownership

Financial Literacy
for Students

A Rucions
NEXT
STEP

Podcasts

Learning
for Kids

Retirement Saving
& Planning

Saving For
Your Next Vacation

Medical
Financial Hardship

Plan for the Holidays

Next Step for Business

25
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LEARN MORE ABOUT

MEETING YOUR FINANCIAL GOALS

1 Make an appointment with a Regions banker:
* Callthe Regions Green Line at 1-800-REGIONS
* Gotoregions.com and click “Make an Appointment”

 Visit any Regions branch

2 Visit Next Step Courses for free, online money
management courses: Regions.com/NextStepCourses

3 Use our online resources including articles,
videos, and calculators: Regions.com/NextStep

26 © 2022 Regions Bank.



https://www.regions.com/
https://www.regions.com/nextstepcourses
https://www.regions.com/nextstep
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